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SIAIE OF THE
INDUSTRY

A current assessment of
the storm water &
erosion control industry

Brought to you by Storm Water Solutions

he Storm Water Solutions (SWS)
I team is dedicated to ensuring
that our readers are kept up to
speed on the latest industry trends and
data. Things change year to year, and we
want to keep you informed. To that end,
we present the eighth annual State of the
Industry report.
A random sampling of SWS subscrib-
ers received an email invitation to answer
survey questions about their experiences

and thoughts. The resulting report pro-
vides the most up-to-date information
about budget expenditures, top products
and services, professional and business
demographics, and more. A total of 694
people participated in this year’s survey.

SWS will continue to keep a finger on
the pulse of the storm water and erosion
control industry to bring you the latest
developments and news throughout the
next year and beyond. IEIH

READER PROFILE

Q: In which of the following ranges
does your age fall?

Most respondents (70%) were 50 or older, with
only 2% under the age of 30.

Q: In which of the following
regions is your company or
system located?

More than half of respondents (54%) are
located in the Western and Midwestern U.S.
Six percent are located outside of the U.S.

50-59
35.5% 60-69
27%
40-49
30-39 18%
YOUNGER 10% 70 OR OLDER
THAN 30 7.5%
2%
WEST
MIDWEST
26% NORTHEAST
SOUTH 20%
17%
INTERNATIONAL

6%

Q: Which of the following best
describes your job function?

More than 40% of respondents serve an
engineering function within their organization.
An additional 29% work in government
administration, and 11% work in operations.

M ENGINEERING - 41%
W GOVERNMENT ADMINISTRATION - 29%
W OPERATIONS - 11%

M CONTRACTOR - 10%

SERVICE - 5%

CORPORATE MANAGEMENT — 4%
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Q: How many years have you been
in the industry?

More than 40% of respondents have been in
the water industry for more than 30 years.

M LESS THAN 10 - 11%
10-19-26%

W 20-29-22%

B MORE THAN 30 - 41%



B STATE OF THE INDUSTRY REPORT
OPERATIONS & CONSTRUCTION

LESS THAN $25,000

Q: What is your organization’s
approximate yearly budget for

storm water-related products 625,000 - 549996 "
and/or services?
Many respondents (23%) are working with Sk
budgets of less than $25,000, but 27% have a $50,000 - $99,999
budget of more than $1 million.
13%
$100,000 - $199,999
13%

$200,000 - $499,999

9%
$500,000 - $999,999

18%
$1 MILLION - $9.9 MILLION

9%

$10 MILLION OR MORE

N

L) me

o

{2 Wore Power, Production, Erofits: L

Write in 757
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YES, WITHIN 24
MONTHS

Q: Are you planning new storm — w0
water construction?
36.5%
Nearly 40% of respondents are planning new
storm water construction in the next two UNDECIDED
years, while more than 36% have no plans for Y TN 36 16%
new construction. —
NO
39%
YES, WITHIN 24
MONTHS
Q: Are you planning to ngrade 34%
existing storm water facilities? UNDECIDED
YES, WITHIN 36 17%
Thirty-four percent of respondents have MONTHS
upgrades in the works within the next two 10%

years. Seventeen percent remain undecided.
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Permeable Paver SystemS#re Your Vigilant
Storm Water Managefment Resource
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» Facilitates continued wurfﬂ 8
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thaw cycles a
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tight soils
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B STATE OF THE INDUSTRY REPORT
ANALYSIS & OUTLOOK

Q: How would you rate the overall
health of your organization today?

Most respondents (71%) feel their organization’s VERY 600D AVERAGE
health is either good or very good. Only 5% think 23% 24%

their organization is in poor or very poor health.
VERY POOR
1%

Q: How would you rate 2016 as a
business year for your company?
VERY GOOD

Almost half of respondents (49%) rated 2016 28%
as a good business year, with 32% describing

2016 as very good or excellent. EXCE;LE"T
5%

MEDIOCRE
14%

Q: How do you expect to rate 2017 as VERY 600D
a business year for your company? ZEe

Respondents expect 2017 to be a better MEDIOCRE
business year than 2016, with fewer respondents EXCELLENT 9%
expecting 2017 to be mediocre or poor. 5%

FIVEISTARZA S e L e

centri-cast. .

~
5k FIVESTAR

N Specified by the Wo.r-l-c'i.’s Best™

®

FiveStarProducts.com

FIVE STAR PRODUCTS, INC.  SHELTON, CT USA

Don’t dig it. REHAB IT.



WHAT'S HOT

Q: What percentage of your budget over the next | On average, respondents invest 22% of their budgets in sewer/drainage
24 months will'be invested in the following systems. Thirteen percent is dedicated to retention/detention/storage. Green
product/serwce categorles? technologies and pipe, fittings, and inspection/rehab tools each receive 12%.

SEWER/DRAINAGE SYSTENS e 22%
BMPS 17%

RETENTION/DETENTION/STORAGE 13%
GREEN TECHNOLOGIES 12%
PIPES, FITTINGS & INSPECTION/REHAB TOOLS 12%
EROSION CONTROL 1%
SEDIMENT CONTROL 10%
STREET CLEANING 10%
EDUCATION RESOURCES 9%
CONCRETE PRODUCTS 9%
FILTRATION & TREATMENT 9%
PUMPS 9%
RAINWATER HARVESTING & REUSE 8%
SOFTWARE 8%
SCADA %

EQUIPMENT LEASING/RENTING 4%

Repair deteriorating pipes from
the INSIDE - with no excavation.
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- INTERNAL JOINT SEALIN
HydraT|te PREVENT. PROTECT. PROLONG.

HydraTech LLC - 513.827.9169 - www.hydratechllc.com

Write in 769
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Q: lco)l‘et%seefgill?vﬂg\évtg?)?cos,r tve\l’m[ gg%g Regulations/compliance, storm water management/flood

your organization In the upcoming year. control, and erosion control were seen as the most important
. . ' topics among respondents.
(1=Ileast important, 5=very important)

4.11
3.84

REGULATIONS/COMPLIANCE
STORM WATER MANAGEMENT/FLOOD CONTROL
EROSION CONTROL

3.71

3.62

THE ECONOMY
SURFACE WATER
NEW TECHNOLOGY

3.47

3.38

3.38

STATE/LOCAL FUNDING/BUDGETS
STAFFING
STORM WATER TREATMENT

3.37

3.3

3.31

INFRASTRUCTURE REHABILITATION
SYSTEM MAINTENANCE/UPGRADES
STORM WATER MONITORING

3.25

3.24
3

FEDERAL FUNDING/BUDGETS
2.93

LOW-IMPACT DEVELOPMENT
2.64

CLIMATE CHANGE PREPARATION/RESILIENCY
2.47

2.4

DROUGHT MANAGEMENT
AGRICULTURAL RUNOFF

{TON
Kept us in the Black

“The strong, lightweight chambers and flexible
design options made the Triton System
the obvious choice. It provided the storage
_ﬁ?fu’r'ﬁii needed in an efficient, cost-effective manner
s - and the ease of installation was a bonus’”

)
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- J.J. Breede, P. Eng., Terrafix Geosynthetics

LIFETIME SYSTEM WARRANTY

Power
Feh  810-222-7652 e
@}J tritonsws.com %/ over Wateh
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B STATE OF THE INDUSTRY REPORT
IN THEIR OWN WORDS

Respondents were asked about the challenges and issues that will impact them
the most in the next two years. Here are some answers that stood out.

Q: What is the greatest challenge you will Q: What are the most important industry
face in the next 24 months? topics that will affect your organization
in the next 24 months?

W "Qualified staffing to handle needs"

W "Storm water design for highway projects" ® “Climate change"

M "Getting more work" M "Emerging storm water treatment technologies"

™ "Flood recovery" I "Approval of new products by regulatory agencies”

B "Implementation of new regulations” M "Maintaining a secure infrastructure"

M "Lack of funding" M "Erosion control and drought monitoring"

W "Preparing for heavy rainfall” I "Labor shortages and government regulations"

M "Regulatory storm water offset options, offsite mitigation
options, and water quality trading between
municipalities and agriculture"

Il "Keeping up with development/construction”
M "Increased compliance and education of contractors”

I "Water and environmental regulations in conflict with mosquito control laws" )
M "BMP effectiveness”

I "Staying ahead of the competition" ) o
M "Pipe rehabilitation"

B "Urban/agricultural runoff"

Stainless

e The BMP SNOUT® System for
‘ i Stormwater Quality

Add the Bio-Skirt® for Oils and the
SAFL Baffle™ for Extra T.S.S. Removals
Flow

Restrictor The SAFL Baffle is a patented and trademarked product of Upstream Technologies, Inc., an OEM supplier to BMP, Inc.

Best Management Products, Inc.
800-504-8008 bmpinc.com

US Patents 6126817, 7857966, 7951294, 8512556 Canada Patents 2285146, 2688012, 2960156

MADE IN USA

Write in 755
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